KRR Wiotimae #5205 (20224E 3 )

Flora Delaney & [RETAIL The Second-Oldest Profession
“7 timeless Principles to win in retail today”] DOif3%

A study of RETAIL The Second-Oldest Profession
“7 timeless Principles to win in retail today” by Delaney Flora.
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Abstract: : The purpose of this research is to translate RETAIL The Second-Oldest Profession “7
timeless Principle to win in retail today  written by Delaney Flora into Japanese. By presenting a
summary of the book, I will clarify what the author Delaney Flora considers to be the 7 timeless
principles of retailing.

The 7 timeless Principles of retailing are: (U Delivering a strong strategy, (@ Treating your customers
well, (@ Selecting and showcasing compelling products, @ Pricing them attractively, () Engaging
a competent team, (6 Being relevant to your customers, (7 Running your company soundly.you can

improve sales, profits, customer experience, and employee engagement in all aspects.
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This is what has been neaded in the retail warld
It is a real world guide basod on real experience!
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oo b — MGG NEED S — AL o T d e KIAZ T A Ml E T RIS, ke
BRIEERBICLDZFERSL LW - AR, HUWRIZERS LWKBRZRMT L2 L ICEAZENT
Wy,

OEBEIEICB VT, dR7ZOBIFEET V¥ =T FThHY), BARbBETEEVWII =T 1
Thb, BHOBEEZRMELY, 79 7OI—F 4 Y ZIFHALEY, A MR = — %4872 0,
A7 xEHFBLIDTHIEEHLTLE )0 WTFIIZLTY, HAOBFEIBEDLOIZH Y
T AHITEE V. 2L, FUEEHo A DE—HIHED, V200 HTHbL, &
BRIGE |30 LT /b e 0 HIEE, BER 2 HEBISKIE S8, REOTICRELTLSL) 2
T b,

DLED S ODMIETH 5, 1FEALEDONTEES L, THIE LB E 1 OEIRLTWb, o 4o
DEERE L LB L C, AHIICETE 2 b0 TRIFIUEE S v, BRI, HiEI%0rs Lo T,
R EHC WAL — C A B CRIBT 2 2 L0,

REREE 2 NGB, WENAOMIEZ BN L. T RTONEEOTRREIC BT S A
FLTHYMt. —EHWE Lo TEMTEDLEL, EFTHRAEIKEEIRLZS, BHOHHID
5ZNEFHIT 2 LEND Y, BAMIEE S U OB T 210 8 THUZ L R E L D
BRI B0 FIUE, = F AR F — & RS R R A L D) B 135 2 IR S O A E)
Y — A% ENER DN, TUHEAMAL LY AR EIH L 2SR R R T E 2 HALA L
Bo MEEHIZE o T, BMIENIEORIL, BAMHYERTEZVEFVEMES 528 Th b,
At e OEIMLIE, HR70F — AREEITZIRTOA Y=V T—HLTRASL I LD
T& 5%,

(4) How Do You Really Stack Up? (E5 X > TARHICTTH TV DH) EH

BHAIEMTAIAT )= av =7 u s 2L, ESHOEMEEBFT 5,

SATY) =Y avN=Tar I A% L T, BEERIEE T2 AR L 7202 2T 5o M
SO ZENEINE, ATV =2 avRX—DA = TFTTHETAZIENTES, IATY—Tavy
N=Ta 7 hxFHATLHILICL), BvirkdhCm ) 28 L, FBINICHS O IR % 2wl
EL, FHlid 5 EAMAEEL 2 b, BELHECHATHEHZ R385+, BOOIEHOARLD
VHMEEAASZENTE, AL LEBMICT DD EEZLREDPEFHW TSI ENTE 5,

2. Timeless Principle 2 : Customer Service : £2 & [EREY—EX (%))
(1) 2% [EEY—EX (ER)| OBE

E2EIX, HEYT—EA, TAbLbLEREOAYIIZOVTERTENT WS, FE2EIITOLr V1
YO EN, FOWNFKRIRI-2I1RTEBYTH D,

TRTONFEEER, FTEELOHEDORITFIE R SRV, BIEIIHEZEML, EHL 20
BBV FHENF XL =2 a VORLBEDTH D LT O/NEEIRIT ATH L, BEEHRL,
ML DENLY - CAZRMT H/NTERIL, FEZELENTESL, ZLT, HEL WL/
FMETIX, ZEALDOEE, BRIIKEDLTTH S,

COETIE, R enz [HE2LEFIH) ] THEOLOOBENZAAY - —E R,
GUEST], [BoTWaHELEDRI] 12OV T, UTICENZERD,
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KIM-2 H2E [BEF-—EA] £rvar—8

Ji 3L HAGEH
Timeless Principle 2 : Customer Service B2 [HEV YA (%))
1. Treat Your Customers Well &% T2

e T T

2. Excellent Customer Service for Your G-U-E-S-T %ﬁ_ﬁ_ ]502? Sf_“ Ty) PENTAAT Y= —EA,
3. Three Customers and What They Really Need| 3 AOBEENARYIZLELETLHHD
4. Tt Isn't Retail Without Sales WFE 7% L TlI/haE ) Tld e v
5. Shh. I'm Listening for L—»o, HwTwi
6. The Angry Customer and You RoTWLHEEH T
7. Ringing it Upl! IO L )

(2) Treat Your Customers Well (BBZ# EFIZiK5) BH

NS TR T T I MEENTWTY, VYV AY Y ROIVEZL Ly AA T THoTDh,
BENPLETH L, T LT, BYISEEINTWL/NEEIZIE [7T204kEDFER] OF XTHLE
THHN, BEV)EL DBV EETAAD) L R kb, BEIHTY, H27-0B)ET
KU EN TV ABEEICRO N wEE->TWwE, LML, ZZCTHERDIEX, NEEICED
NTVBLADIZEAENRBMEETEDLDNTNDLE V)T ETH S,

BET—EA, #8IE, kLT CICEEZ L TRAZBRAZZEIO—D2TY, —EIZ— ADRE%,
—EIZ—D2DHG ], BE—A—ADPRWERY L CHERET2TRBEDOH ZEEDOZDIZ, HaEw
AWETDLF XY ATHD, [TOOKEDFH L HEE | OROFEIZ R > TWEDIE, INEEBL
WBOZOHPOREREB LGOS ENTEL05Thb,

R LEOMDY) 2 HEETH/NEEOMNHERIL, HFEZLVELATY S, EHIIAL EFHL, H
BORDIHEE BRI L, RICVOREEZTL LIk 5. HEERBIINEGEL TW AR MR, BESLE
DENHHL T D02 L DRSS Z ENTE S,

BEHLMEHEBIL, HEWTHMETHY), BHALI LR, VbELIENTE, HEMIZEN
T —CARRMTE L, WEDDERL, BEDOIVIHIIL > TITEITE 5 NI, AREZFELMED,
B Fho BMETHE > TOLIEDHTE L,

BENHEREOME R, HEEOMEBREMETLIZETH D, /8T 7NV RERETARYO S, B,
BHEEABEEDPLHELIENTE L, INHOBIEIX, TXTOWEL, §XRTOFEBIZE > TEKD
HHLDTH b,

COETIX, LIV ELEBELEL L CVuLGE, T35 0HEIIY — EAETEHNT
WAEE, HRIOFELELSEZELLODLDTHE, HRAOL I, IEEDERZIOLDIT
CEO TOHMETOII AT v —Th v, TNEDHLTOHETHL, BIHELEZFL LI T4
BV TENX, BEDVHLT-OBIEICRE>TL b, HERICLDZEXERT S,

(3) Excellent Customer Service for Your G-U-E-S-T (BRED/=HDEN/I-HXE2~v—H—EX, G-U-E-
ST) EH
A BWHMEORMOFHEIX, LIWE], REFE, MoOR Ly 707k E%2%5R8T EIZFH
ZEL OB THD, HENVITHELOHE, NEEORDE LT R OERNLZERTH 5
R —EADRRFLEEINTVD, Y TIVTERIREDD L, VWHOEEZENEBIIHESESZ
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LEBBRIZDOHLWHEBRIMEA LI ENSIHEO L) BV R DT X To/NFEEOHF (v —
Fx AT UT, MiKEEE, Ny 72X —ROFRL—vary, ZootHE) &, EREEYR
g 57200121, FIZHREIILIZL 2T R 52w, KENTIEIRWEARALREINLIRZITH L, it
I, BEPDLEOEOTLOERE—HMTHLIENRZL L)1, WICHTHE 2 S W
M, BEOBMFELTHIEIIL ST, T ERRLTLEE Y, 72, JEOH LWFEEE 21k
B2 HRE L T2 v, HBEDEE L) QFICELT LS FERIET S 2 L offifli % #E L T
5959129 %,

GU-ESTDEREDLEEEZTBLILET, FESL LWERLIIMEZE®RT 209 %25RT. GU-
E-S-T &1, [G:Greet:## ], [U:Understand : #f# |, [E : Explore : 3], [S: Suggest : #£8%],
[T : Thank : &E# ] TH 5,

[G: Greet : ¥ TiE, HIEWE, BEEIFASN, BOONTVLEELTHLL)ILTHD, ¢
D7z, BEEADTHRIF L RS2V, BEEEDERBREELZOOERNLEZL LT, bkl
DEZMEZEYDF L L) [RIET 1Y TLTT, ABCYav 7, L)% oftizd, [rBiHE
LTTH] R [GHIEBVWHTTAA?] 2L, —ExANL ). AbETEELDOIZEHETT, o
BIALILLALTWTY, REVBEELLT, BEELRED LI [TAILBIE 4, ZOEKL—H
WCWESTH, BIRHADPEWAHT CIZITHBRIZON £9.] RV RTHDL I EZ2 o TWAHEEIL,
EDPOBELEETTHLHMINTVEL LKL S,

[U : Understand : ¥ ] Tl&, BEPEGHD R7-OIEIRIZEHAEZ RO TS W,

(D7D TRIESNTZOTTN? ] R [(HhTHIZZTEWETH? | W) L) ICHERZET
b TAAYE 7 PEMN T L r9. T2, [BFRLEIV, BATBFEVWLIET] 52 k).

[E : Explore : #£#3] Tl¥, £O L) ZWEMmPHEO =— A%k d L {2 Mb7z012, EH
ZLTATLKER Y, SZTHRIZOBEMUDPFEIESINL, BEIMT»rZ ED L)) O % FHW
ThEdH HEEDZ— X FEMICHE L TWAEZ EbrE, BEIIH - OREIZH ZEHITTL
NLWREMNEL b, BMZ LT, BEEO—XZHMB L TDE I L2 MRS 5T T, BRELR
LW EDPREYTH b,

[S : Suggest : &%) Tlx, HEZFH > T, MEOD=— A IHo7-EmE 2 ~3mBEHHOL L) &
IR ICER L 25252 L TH D, MEOERTIX, BEDOIRWIZE DA INGED H % He %
2T ERETH D, BB VIATLHENS, MIZMPRL T2 bDRLELRLOVHH0E) IPx
FRLHILET, ZOEBERETEEDLELHIICLTLZE v, AT DLNHEIZT A5 IR/ H
PREEDLLEWIIIZLE ). 58 EFZE ETFA720121, LYETHMEZERZ E2IREL T, BE
WEHZ 2T TICEWY ZHIT TS5 ) 1L &),

[T : Thank : E#H ] CTi&, EE—-A—AIEHOTR L LR, BIELZEATINLZ LIZEH#HO
BELEIEAL ) EE—A—ADPKIWIZENTVEEE L TWDLZ ER2ERL T, BELOEEY
REEEZ ),

H7%71E, GUESTZ2ESICTRETT, BEEHLT-OIEOLALOFRIZL TL 723w, K
E22 ) T A Y R b, A BRSL7ZZOET [T TEDL)IZEHL 2] Lw
VT LI Do TOTHEANENINTL b &, FAMBIIREREE LEEB,»HF, Bk
5 EIZRDL s ENDNEVERICRZ L, ELDPLVARYEMICZ)RLT LAY, Bl kD, £
LT, BLARDELEREEZHRTNEANOLD, hFE2HETL2WEENEV. FIAMEDSELZRO S
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SENDHL R, IEOLEEE D S T

(4) The Angry Customer and You (B> TW2BEEEH L) B

INTESETIEFE D AT E LB ORI Z F > T Do BRICIZEWVERIC RS 2 L H UL, EEITEVEE
2750 BHT-OHERIL, #ITONLWERBIMHZ 2720 O#ME L 71, FR kARSI AT
Ebho INBETEHLEW) Z LI, BEOIZ L -2 0% T5L0w) T ETHL, Z2TlE, HELW
HEDOEEEAWEENEHT LN TEDLINICT L2008 TRAT 5. MEOHIEEEER
NEHTELL)ICTL20081F, KO5OTHL, OMEEZRSITS, QHOCEHE, @¥HE, @
IANF—, ®EVRL)THL,

OIkfEx BT 5. HIEORMEIZE OV LT L, S THMHEINTWARR T Ot 225 L
TL7ZE WV, MEBDVHEAZMIFTTVELIDOTHNE, A=V v —2EZRAECLENIH L, AV—F
NEETHL, FREORFEAERHIL T, Y2 =YY —2FET LI L5, BERIE BHSO
AR RS T IUL R SR WIEAE, K VRIS R L7200 TH D,

QHUEHT 2, ERIIEENTH P, H47DEENIC% 2 LEIE RV, HFHE W THZ RV
TLES W, BEMNASESCELND > 2541, BEZDHF-vEEsTwTh, BENZD LD
LEREXHITA L) THNL, 470NN EERA TSV Bl THIL 7257
BTh) hbd, BEHWAMEELZAHENSTELI)ITHEHES ). BIETIR R (HEICETT LS
LS, HORIOMBEZERT ZME—DOHETH D, ZOREEREIZHFR L 72VoThHhiuE, REH
MCTHoh, EEFNMEBEATVLON BT LULEDND L, WTILUILTY, HIFEMIE2S-C
WTHZNWEHLBBADZ ETERWVWEW) ZExENRTIIWIT RV, BB, K715 07—
I TAICERLE Y —FVvold, HTFLZEHL T 2T E %200, HTFOBELIESHENICHE
HHZETHb,

QFHT 5o MBEICEEROWEXFITHMA G2 ENEETH L, BENRILL TV E &I,
F—T T FOEME LT, 7P E2ERRL, [FUEELWTT2? | E5RA2
2L oT, MBMICHEREL T 28 v, B2 dUET 4138, BEEH L MELHEBL L9
ELTWL I LB ETLLIICRDLTHS ). SHIT, B d LD FMAREREZSS Z EATE
LDT, HEDHIIELD,

DT ANF— FENR > TOLECHEHIRE L TWAHEI, SIS THEAEITLEERELVE, [
L) BEIEEZFE> TV A0S RIE Le v, ZORDYIZ, HL-HEOZ AV F—2FEHFIC
ZZ, BFREOMENEL TCELEEOHE LD THL I LEEA L), BERICIE, Skt i
DI LI ELTVDLIEEEZ TS, BREORRICHEL, #HET L9120 L), S0z
WX, BEREOWEZR RS ), HEOMELXENRLY LT, —HMIIMRLE) ET5, TIUEH AT
MBI L ZITNE LR VnEV) BRTIE VI 2, EBEICE, BERICOELE S 7286, &8
WO 2T DRV E V) BIRTH 2\,

RV, RISENH o720, FETHRFICBH L TR 2% T3+ L9, BFICIE, ZThds
ESNZE2BATVWLIEARRZ L) MEDPT AL — M LAGAE HREPTELEIO
TLELZERMD, ROBERELELLEREY L L), HTFICOHASICOEVR ) OLERELE S,

INFEHETE) S 2 L OFEEIR O — D1, BEOMBELX R TE LI L TH D, MFRIEINT 5 IZI3HF
N NDPUETH L, WEEZBEZICET L CHAME THNL, SRR TOF v ) 7 %
HHLIENTELTLL ),
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3. Timeless Principle 3 : Merchandising : 883 & [v—F v > 41> 7|
(1) BIE [v—F v 4127 ] OBE

BI3EIE, YT XUy FA TS, BRiZICOVTHERS, FEIFEII OLr T a rypoERSR,
FOWRIZRIL-3I1RTEBYTH S,

R—F Y AT TIEIBRTH DL, W ERY, TREROBHNLETRE, BN EOWEM
D Z— RG> T0L P2 TEL LI R—- MBI L1, —MONTEEZIZE > TULE
AW REZETHDL, 220627, WHICHME, HoWEIZA AL -2 a 2525 59 2k
BEINRIZ ZEBSRZ LL, TEHICERE G2, EEEEZ L LREZHET 2720100820
CLBDTHbB,

COBETIE, BA YN RLMER [EI)ELOH, £ REL00], 0% 2 O] (7
DT A THFA T NVIAT AL M AZOWT, DTIZEH 2R,

K3 H38E [v—F X I AV 7] €rvar—&

JE 3L HAGES
Timeless Principle 3;: Merchandising EI3F [v—F v ¥ AT 7]
1. Sell and Show What Matters MEIZEHRDLDD, &) RELDH
2. Building a Compelling Assortment S0 09 72 G 2 O AR
3. Category Management: What Will You Sell?| 777 TV —&H - 255 D7 ?
4. Every Product Has Its Part to Play FTRTCOREmIZE DD 5
5. Product Lifecycle Management BmmD I A THA 7NV AT AR
6. The Power of Good/Better/Best Ty R/ XRE—/XRAMDINT —
7. How to Negotiate with Vendors R Y= BT 5 HE

EVaTVR—F v v AT TR A —

8. Four Rules to Master Visual Merchandising FH7DD LoD —

9. The Productivity Zones of Your Store HLlzDEOHS —

10. Showecasing in Physical Stores FEIEEH TR

11. gi;l?eosgrams = Consistently Appealing W] — B L7 7 A
12. Make Sense of Your Store Signs BT DIEDOFEMR T BET 5

(2) Sell and Show What Matters (RJfEIZ & 5553 N0H, ESRL3DH) BH

ERGE HEE L BN E T - E AL, TRTONBERICE > TERWLEHRTH L, TOIET
X, ¥~—F v AT T ERRIADOET, INEEBFHEMAL L OZEFLEKY), EIRLZS—F
FHBONADLEBEEXERTLZ L 2L 5,

INBEDTIZ, BEOOICBERITET) L ThHbH, THEHERL TEEVIRLLEL T2
Wah, FZIEESR LD E M RO L, BRI b THAT 5,

BEO = — X &7z 3im%, Fmom L MiEs CTHEANL I ENY—F v 5 AT TOFTH
5o HRIDVOHSOHTHRAEZRSE X)o7/ ERICL ST EmEERZ LI A7 2/,
BNTNA Y =1, EMINICEE L OMD ) TR EZBSL T, Y—F T4 Y7 F— A L ERICERE
LT, BHENRDLEHO ML ¥ FR=Z—XEZWRL T L0 L) RS 5. BRZHFET 572
DOTXTCOEEERY T =1 TVENL Y —1F, BOWTERZVHEGEEWT &), BE
b Y RERELZD T2, @i i 2 MO E D 52 = 79 4 Mk, jELEEL K
TIEERb,
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X=F X AT TOFRE RS T L XL, RETIASRD SN L. BIEOZDIZH L\ iE
M ANSL L ED, MICERD L&D, REOLOICEREZD, HEORKME LT, Fhiz2?
DhHIENPTERITIUIZR S 20,

HDOA ) RN=F =T 4 AT 77—, APEbo7zl iR TWANIELNY =T
NWHIERN S Do BRTzDE —y MEEIZE - THEECERE VR 2 2 M 5 72012, i
MPERLZLLDOE 75T N T =2 LTSV, EIINICH LWARY =25 OEEFH %517 T,
BED=— A&7z 372012 % 7-DFICHbAL I L TELEMOIEE TTREZRE Y L (BB L T
WENE) D EREREL Lo

JEEifREHICE ST, Y=F ¥ AT VTN EBETHLILDORIEL WL THDL, it
R AT, FRICFTLVWLDEBRET LI LN TE D, BmOBERIIHDLAN—Y —%%D, *
DAPM=) =2 EHWYRIRZHIET, WREZLIDELLL, FEDOVE—- I RE2EmDLI LD T
EFEd, AV IAVTHIEETY, ~—FT v 54TV TIINFBEOHLIIH 5,

(3) Building a Compelling Assortment (87189 7% Wi 2 DIBLEE) EH

BH /R, BHEORELZRRKBISEHAT52L T, BLEERAELT LI LEH > TS,
—[—EORIEREDTNET AT L, BMEEISHR-OBIEEHRIDOTT Y FiELDEIFFEODIF
LI ENTE D,

TRTONEHEEE, =Ty P bEWYEO =A%/ 3FEE LV ) a—a s Thba
TOmMBAZPOAY = T b, TN, TUF—TA A FDEHTRENDDTH-TL, D
ADELIITFHRNBDTH - TdHEDbLE V. IT7 2B THmOHEME ZRILT 52 L3, BEIRY
WRIEST 28 E o 2 EE M E IS, WODPOBMOTAT LR Y 7Ty TT5 L9125
KD, TUDRLEERKAT L2DIEEDOHETH S,

HUL il 2 B OWEGED IZ I EHIL L TOE T VT WA /NEEFIIERICH D £, ThhnT
4750, BTHETIFRENR) OREMOUSGTTI A NN, Z LIl hbe T RLHEWVIZDIZDH,
FTIREBRIIBEICASTLCAAZRLZENLEO L) WHIFHZON P EHE L L TO=— X
i 2 A E o PFTHRIEL T NZDOD? ZO=—A2BIBT 52 & T, ZONIE - 7244 B
Pz BT 5 2 &0 CTE b, LIS ML, TERY M) BT, ENEMEMTL, ¥ —
7o MERICTE—IVTE5 L)%, HATHHMZEMTRITIUIZ S v,

HulOBEPLIBOT, TIhOMEmMmEEITI FV—T%EAT, TNHIZESZ L TTLE
XV, TRTOAZEFELIELLZVTLEE VY, ZOT FNA ZZIE 2200 ENH ) T4,
ABIHEZER IRV L, EAXOREL T CIEEAL BNV ETH D,

HEMIEED) = — 2§, ) E— MEADPSLERM ML #EITH, 2T,
ALY, Fr v 270 —PRELRDLEN) L THDL, BURHDO/NY PV &g % FVC,
BED 2T Rm e T 5720 RERHMD D 5 72DIEIZ0 5 2 & 2 MEFEIZRHT 5 L)L L),

R DHRIEAT 272012 LWl x Ao 2 L9 IHERO WA WA R i 2 2> TF S,
INEDEEFEE TN NTLZE WV, [—EE)DOWFBIZL 2T ZEWn ],

(4) Product Lifecycle Management (&N S 41 7H A4 7L< I A 2 b)) BH
PREREE /N EH L, MO IA T ANV EEHRTLZET, LDELOMBEEELZ ENT
Xhe IRTOBMMIZIETTA 7H A7 NVDBHY, SN TIHHZBITHEASN, TV =757 -\
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BEA S, I EE L TRRTGANOFRD ZIRT 5. KRN TIE, MHESERET LT

EWBED (FLYAFARLLT) FRLEFE—r 2z, TR, TErSHEIZTLE ),

INFEEFZ L LTI O#IE, BN AEmEHEORVER CREL, ZOWEHE L o RE
TSI ETHL, b)) —2OEELERIE, THOZITEREZ L, FBRL T pdamdim
AR E KD BZHIKT 52 £ TH 5,

OFEAM, KL= THLWT AT AZWIET Ho F L WEMITEIIH L WREEL AR
o ZNHREBEOHIERBOMETH Y, 1ZLALDHBEEDERL TR olz=— X%z
LCWzo 947 A7 VORVEBTEMEBEET 52 L13, M EREZIURT 50 ML, #r
PEmIZIZITFICEM TR S NG 2L TH Lo EHWRFEmOME L T 5083k, EE, A
FHREE LM THIUL, HETBIETHZ L QTR TH L, ) —20F L, T4 747 VDR
WEBE TR A BEET A 2 LB DHEDOF v v L a B bl ) T ETH b,
sz 74 794 7 VOIFFITRVERETRIET 5 2 L ORI, KREBOBEEHHE W% B L
TWARWZ L, HDEVIEHFREDO X v PEFERL TR L ThD, JUL, NEEEDHE
L THIETE DL LI, F—2AUN—D L=V T4 D) V) — A BERTLENDH D
CEEEWT L, T2 HEBEEBEPHEMICOWTINFELIMAZENTEDL L)L, THAATLA
ETNVOBELE, JEEHY A R 7Ly FOHRBICEE ST 2 UENH L, v THA ML, €54 T
ERFFMAEARY 7 =2t TA VY THETALEDPD L0 LNk, 612, XV F—IF,
FATHA 7 VORCERET, BICRERDEE L2BAIE, Y794 F 2 — U RBREIIARLEII R D,
NUF =, FXRTZ AL — T 55EEISEVRDIT 20w Litkv,

BRI, IR BEOFEEIIRME T NAY—1F, B LHiEm e e L-FEms g
J AT O & 5B E FEOLEND L. HIPETIUE, EEXHEZAR 70T T ADHE
T %Rd b, MEIBEZERICIE, 2077 T) —CTOREZED, FICTFEOD L E5ZEED
INAX =L % b

Q@EY, I L-EmOREER T, RKEODANR TR EPALA TS, T LEEF ML, KE
PN 5L, HEFPMILT S, L VELONRYF—R/NFREED, TOBEROANIEFHL L) &
T5, BaT /AR E, MmOBIZRERL, HanOBGHRERMEOL & TIFIZHE) ¥, v—
UL T AT, EERNRERY) 2 - 3inL, ERERESTEME RO A IR T 5,

OB, WSO ATHEIET 5 &, BmIERBBEICRITT 5. RELZ-7EME, HBuPR
OHIZE T VT A7201201F, B 70E—2ar0) AL%2%ETLIEE2 LTV, Eid
MOTHOIH)IHEZHEIEL 0L LMW, WAL RO007 72 =ik, #ilzk
e etk EA M LEET 5 Z DT E b0 BEERIZ L) FWERIZR 20 Y7 T4 F 2 — 2 DF)
FTALIZEYD, T4 79 A4 7 VORGERD S LIATOBEDEE S, FlisErtiRsn s,

OB, HLRETEHMDOTA 7 A 7 VIFERL W, ERHERKRIE, 77 vy a yTldr
A, BEIHERSCTIEIBETHEIIRAEZ L DD, BERBIZO L5, WNEERIL ~— TV 2E05h
FEE LT, EHEmOBGERER M T A2 2 A TE L, MMPERT L L, TomYE, [HURE
L DREMIHR LD, FErEML2) T2 mcoTbos, L L, #mD T4
THA TN L LT RBEORBKIIE, Bmd e ExFGT2720IETIFENL 2 0%l %
D, 7V7T 54 ATOWGEN U2 VEIR LD, BOY—V B LEATLWREELD S,

i S OFFEHOBFICEE L TVRENL Y=, BHOTA THA 7 NVAT—VZEBL, KB
BE O BRI Z N DO W CEERELZITH 2 & C, BEamOEHNO &2 i KoM Z 5] & 1
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TIENTE S,

4. Timeless Principle 4 : Pricing : & 4 = [{fi#&]

(1) B4 E [fItR] OBE

H 4, MBOBEICOVTRRT VS, HATEETOLS v 2 v hLMESh, ZONEEE
M-41R7FTEBYTH5S,

fitgix, ZL DAL S TIHWIIY=T v 7 BbDTHb, oI, [#Y) itk ] % ELET
fb@?»HUXA%Wﬁﬁé%%#f<éhwi?o — & 2 Al TR S N A WHREMEDS | b B
Ty HFAINTIE RV, LL, 1 ZEAEO/NEIER, HENRMES 7O0E—32 3 Y HOM
OERIZBWT, ZHIEREVIRETSH 5, HENRMEREOEBRICEN SN S, 1999 FLiE
FAEED T ) AT AWM 7207206, G4ED 7 1) A< A3 1999 IV TIHRNLEmEEZ 9 1o /]
TEEBEDMMEHEICET TR, BLWERICAESENL720D0FE LY —T VR v P2 v
LROITFTAZENTELDTHDL, ZOETIX, KA ehb [ BEBHE—L» LS i
LT, M@ A0E & i3Mh ? | 12onT, ITICENEZRR5,

K4 FE4¥E K] vrar—8

JE:Y EI ZIKIJEI 3/
Timeless Principle 4: Pricing %4 [tk ]
1. Make Money — But Stay Competitive BETH - Lo Lsgd el C
2. What's the Right Price? ) 7 filikE & A2 ?
3. Competitive Pricing Strategies B D & B AT R
4. The Truth About Value flifEIZ DOV THOESE
5. Scoring Big Profits on Blind Items TIA4 Y KT AT LADOKRE LFE% iLek

N AN (g . = ~ N

6. End of the Line: Clearance and Closeouts ;yx OB 27T T L ALRGIY N
7. The Cost of a Price Change s Ao a 2k

(2) Make Money — But Stay Competitive (£ %8B <— UL LS hEHIEL ) BN

ZEALDONBEENHLOD DL TIEMPERS LWHERIZE) 2o Tnd oo, 225K
MR EICOVWTH LA ) S 2 THLLY o) T 50D b, REMBTRITIUTEETE R0
ERVAATWL/INEIEDN ST XD,

Mt REEX [ 7 2OKEDFHA] O—2Z# X, iR IIRIKTH 2 LET R\, BEIZLE ST
ﬁ@@ﬁﬁﬁi,ﬁ%+ﬁ§(itiﬁw%$)f%0,Lt#of,7v:7Aﬁﬁ®ﬁ% I, W
B AL PELU T MK IS 22 2b 53, EENARTE Y = 728> Twd, HEHIZE->T, BY
ML) ELTWDELDICIEICHREDMELZ KD TV 5,

% OMTT O NG EEL, AEFRY ICLERMEE TR AMMExEL 35 8T, BSOSO
AL T b ANEERHMME E & Bl O IR 2 2 BT v NEER IS ) % Bk T
LVED B B DS, At ZA#O'&%)’JA% Eanhd Lz,

INEEEDNEEE MG T 72O EER AR T IUE R S, iEREIL FICEEES
72O DO R MR L 2 17 X% 5 72\,

L—I&

J %
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(3) What's the Right Price? (EH]%&ffit& & (/A ?2) B

AINGEEBDT ) RO EELRRIED—213, MHEKETH S, MIGITEEIZERER D 2217 5. 0k,
POl & R O = — AW/ SN TV AL I L EZHRICZITANTH L) 720D DTH 5, itk
BRI, RPNV ay TTHALIENNVT AT THAH) ELETH L, TIHOIZ, MG~
BT 5, MIEHEIE 21, EDLP ¥ilg, /A / 0 —filidgikng, it o —iig, a2 b 77 AEE, 1) —
FozArb—3a Vg &0 5,

EDLP ¥(l& %47 ) /NEEE L, DI~ —Y V CRETELL)IGEA I A ME2HIRT A2 LT
Flis 2 EA M. EDLP #BgD ) A 7 1%, KAt 2R — 357200+ XL — 3 3 ¥ OR)ZRME L
BRLoD, FliEHRLZTIUE RS 2WwWZ &, BLUOBEAMELD LBVl ZHEET S L TH D,
A/ a— IS T, EH Ofitg L, BELRERREPLETH L, BELIISMHFIT L2012
79—V TD, &R 2 dH 62 LN TE L,

fifitg /N0 —#elg L, BRRAEOSCEmOME ZHFIOH 5 S OITHEL, TN THEHRNZ%
Flts A MR T 2B CTh 5o /NEEHK L, KVI (Key Value Item) 7T 2 B L, BRBHEOE N
TAT AN RMECREL, BELITFCAL, 794 Y F7 474 81%, BEEST CIES
L RVEMR, JEHMCOREAE L WERDOZETHE, TOTIA Y FTAT 0% 5
CREEL, Wt Fli xR T 28K TH 5,

IR NT T AL, N—tk b= T v, F—A b=, FETX T T AL,
BIzIE, [aA NI dZ~—20T7 v 7 (ERFE) P4 THLIEEZFFICHECIL VWL, v—J ¥
KOWRNOFIEENM 2 LT bo

)= NV A b= g VgL, BEPMEE DT, itk % o 28BETH 5, flitkiERY) ¥ —
T L EHBRICHHEICL, TR ET LI LK TH L, L=V ETLHEEIE, bhbE
IITHZIZHS LD Z ENRYTH D, Mz el LT, @It 2 MR 2 2 & 2V HEMB D R
12 Meh,

filiA% B e B 2 PEE B R ICWRE IR 30 WML OMEHIGE 2 LA 12 L A, &EIZIE, flig L,
FofifEE TS HEICEICESEZ L TT, L 2REMETRLLTH, BEEN)E—F =124
BT A EINT LI EDRYTH A,

5. Timeless Principle 5 : Marketing : 885 & [v—4 7« > 7]
(1) BEE [v—FTrT71>7] OBE

FEHEIL, =TT A TIIOWVTHRG, FELHEIEZODDL I T a yrbiERIN, TONE
KM S5IRTEBYTH b,

R=FTTA Y TIREETEH ) TA, HRZOBIERLY = 7H A MIET 5, BHENZBEND
FTRTCOAY =T HDTHb, THE—EH LTV 2RITFIUI RS\,

INREDI =T T4 Y 7O GIERNLEENL, BHEIBEVWYEZLTLHW, RoTEXLHEE
AT HIETHE, TN T—=IVR—=T T4 VT OREDLETIZ R\ D #EHNIZ [Love Your
Melon| ® X912, LV EWEEEHZH N LA0ELH 5, L, WEriEsr 2220 57—
WORETHD, TIDH, dlzOVA MRIFEHICHEZE ZIFAL 72012, WRWIIBELME ).
fHICHEBATES2L91274%, ZLTC, HAILTEHW, HaLZZLICMELTESLIDTH S,

COETIE, FA Y behd [BEZHFEL, AT, [v—7 T4 Y 7IEFT7TROL W], [
it CIIBE O A YN T 4 ZEARTIENTELRVEEB] (I22WT, UFICENZRRS,
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KI5 ELHE[v—FT1407] kriary—§&

JE: t EI ZIKIJIZI 2
Timeless Principle5 : Marketing EBOE [~v—F T4 7]
1. Invite Customers and Welcome Them Back| & ## &, #0345
2. Marketing Doesn't End at the Door =T T4 Y TIERTTEDS
3. Promotions That Sell e 7aE— 3~
4. Why Low Prices Can't Create Customer | Kflifgd TIZEET A YY) 714 ZEART I &
Loyalty T WHEH

, | BMEZOAY ) T4 TUT T AIENIETO
5. Are Advanced Loyalty Programs Worth It” MDD ) £ 472

6. Moving Your Marketing Message in Store | A N7 TOXR =7 T4 Y 7T X vt — “f@@iﬂ
7. Build Your Network to Build Your Sales oy T — 7 2L CoE LRI
8. Good Neighbors Make Good Customers BWENIBEVEEZES

(2) Invite Customers and Welcome Them Back (BEZ ##8%, &#ilT %) B

=T T4 7, BICRTLOWVW)E—=F —1lh>TE5H) L) ICHELEVIITATHY, +E
BENLHHRDENETH L.~ =774 ¥ 71, JERR Web ¥4 FMZBIFAAvE—TVORELTH 5,
SV L EMEE R EDT I FOHEDI ETHEH, HIZRZDTRTODDNRY—7r 71~
TThHEDFER Do YN=FT T4 071, ZFNENOEMEMEETKIL, TNEZNIEo B2
2 LUEDDH D RREBATEDL W O (HlE) ERRICE > TER B2 XE DO (AN d %
WL, YX—7 T AT Ay t—=TUBLEFL o TnhnZedlabns, HLTWL Ay -k
EBEOITENALDPELTCLE o TWD, V=YYW ATATTE, —BLEZAYE—V%RZAAT
DITIE, SHME L EEVWNE L 7T Y PR 5NEE, 7TH7 2 bE2RITTWRETHS, H
GTHRZ VIR IZOWTIEINET LI L TEFL WS THA I,

=TT 4 Y TIIBNT, FEAINGIOFLMIES, =T T4 7 A ve—TI3LNE DA
T TRESN, A4DPFEZEITIIEICALADLIIELL DD TRITINE LRV 752 FOK
REMEBICEETDH DT IuE, BRIV E-PLTND LR ETHAL ),

(3) Marketing Doesn’t End at the Door (¥ —# 7« > J I K7 bS5 HW) B
N=TT74r7kiE JEICATHhALHEZETO—EHDOIMNLTH S, IHEl, LIS, 56121
P AS R SN2 E {)Eléf)f_{)@"(a’?)% B AXY— NR/INBEZ I > TN D, =T T4 7
o, OB, @BHL, O , @uAxYY)rg, ®@INyT o)A (BEE - FEE)

Thbo

RAERM LYy o =21, 77V FOKEEASE LS D,

@BHALF v =YL, BIEIKETHS) 720D E o Tl 5,
@UE—=FFY o R=VTlE, MELIFIKRTL S ) 2012, NEEHIZ, BFEDO)E— ] A—),

INTT U AINY I F T 7 —, %@EH"(’%B@EI@;E,EBE’J&%V%%L EERLE X5,

@WEAY) T4 —AT—VOBKIL, =— Az T 72Dl 1 2OBESTDIETLIAECYZ L aw

EEZTnD,

GINYT ) A NOFFE, EERHEEL, V- v W ATA T ETHRIZOBIEOE— IV AR
TazdAL, HRT-OET AR ZBIEMIILIFLTINDLEALTH S,
BEERTHILIZEETH L, HRIEXZMRL, FERIIE>TL L ZITHRIIOLD L, &5
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W ARZERTIC 2 o TANB EFEZIFATING, L2L, BHERIEIHERIIDZ TN WERIEL TN
Al b iRBIZAYT Yy 7EF v U R=VIZOWTHB L, HFREAT LI L THL BELYV LAY Y
THWHICHEBL TV nE T A TH L, NS R EDPLFULTHIEE T LT LDLIHEHTLZE 0,
HIOFEEZ EI2L - T, EOTu0E—2a VPR EBHRIEEL I,

BRI ICEHT L, RTINS V2 AMITADPLEVPEHRIZRETH 5,

(4) Why Low Prices Can’t Create Customer Loyalty (EXffit& T3ROS Y ) 7 2EA#HET &
PTELVER) B

MHFEEZHEFTL2I0, ILVWERZG AT 57201213, 2L DI R NP0 05. MEEE
WY=T T4 2777 2Bl 5810203, FBBENOF KL O, BEEENOFRKZOD, £
NENDOF ¥ v =Y OHWZHIEICT L2 LEDN D 5,

FHBEZEEOT 00K — RN ZENE, FEOBEHZETIFLTHRIEZRTZETH
o LarlL, —EZOREE L2, RMBTHRELZF) ZLZFLAERV, 72, BHEDVEE
HEN D ERBHNIMIE 721 T, BEY—EYX, #ZIRRSH 5,

Bain & Company |2 & % &, it idmCB T 2ME L) b — R T 2REO A, BEED
BAMALICEER T AR 4 fE b L vblTwd, 2F ), BHEUAY) 71 2HET L7
DO =774 Y TENL, BEEERBEIEALTWRITIUX, MES2Z L IbN B85 50
LNwneknw) 2 bThsb,

HuIDEOOIZTUE—2 a Y EFIHT AL E, TRTCOTIE—T 3 JIEIR, EREIN
HIEZLEE L, 7u%—>ayﬁ%ﬁ@z®ﬁ%%5%kwa%@# Thtkd, 2vk—Uk
HIZAZER S S5 720108 EOBE > FHEH LS5 2 L2 HIE LTWL 00 % B 5 LENDH
bo T2, BEDEHK i@““\“(, KL ETHDHEEZ DL E TN NTLIZE W,

itk 70 E—a o8y M) — - 0—7 1 ¥ 7T, FrliEE zEE L, SnsEasmito
JES (2720137 274 ) POBEAHONLZVEINICTE0IC8 RN TH S, FHHIZ 55
FOHEZE) PV ELREELH S,

KO IAMIEOFBOA YY) T4 77T 0%, ENLEEY—EATH DL, BERAEIHYT
TJL Y R —=THERIZETL23OTRIFIUL, oo X)ufY vy 7urs a5 352
Wb, AV ) T4 70y I 48E CRMT—4FX—A, OA4XY) T4 H—F, AX—b+7*+>27
T, FrouY—|ElE LI a7, M REICX ), HtIcsibs A2 A TE L, LA LE
BoLZh, BEIIOAY) T4 707 T AMMEMEILTVE L) THES,

AV — MR/NFEERIL, BN, V=), U—A ), KB GREREZIAY) T4 X =T T4
YT X R VIGRETAIET, BIONEUANY) T4 - FX RV EREML TS, 77
YRIZHE LY =7y VIS OL S OBEICHET S 2 L1E, NEERICE - UIMED D 5.

INFEBRIZE > THRIEIMETLELDE L TANY FRRENDH D, A=—2 =24 XU},
Za—D ) =ANX—=F 14—, HREH AN NI, HEICLoTEKROSHL OO EABL, B
BUAYNVT 4 25 ZENTE 5,

04X T4 DOHLEEIZHNLFEOFE LTI, BRIV OBEERH S—7« —, EF (F7202
) oF 7 F Iy ¥y Y-V R, EBHOTRMELE MK OTRME R ED3H 5,

HEL, iEoBEEZS L, BREZ IV ECRVDDIZTEIETHL, BB HMEET 572
DIZ, NEEFIBIEE L MEOBEY —CAEEZE X D UE VD 5

- 151 -



MRS Whotimse 420 5 (20224 3 H)

6. Timeless Principle 6 : Managing : &£ 6 & [RE&IE]
(1) BE6E [REEE] OBE

6L, HEEH (RATVAVDF) IOV THRTWD, HORILLDOLT v a ry»olan,
FOWRIZRII-6I1R-TEBYTH S,

IREILBIT A AT AV MEE, BBV RWE, XTHEY) [JEx55] JexEEbons, %
KLIF—L2fAZETHDL, FEAEDANIZE ST, IEETOHLFIZ, KAOHFENDRLD
EHZo72 B9, 22T, ATV Va2 T 2LDHMLEEFAT, T2 THUOTHTDRE
NEFEKL, BHTAHZLEORUESEZHMADOTHSL, LorL, B~ r—T v —20iuE, F— 24
THOZLWFAR=—VZTTELRL, BoTWwhEZXIZAIATERBTL2DIIAFFENI L DZL
VW) RO AT H D,

COETIE, A MNe%d [BEHTELIERTLET—L2%5D25], AN YA =T XY —LAT—
VA =T v — ], [MCLWEHi CORMER] 2o\, DTICENEZBRD,

RII-6 H6& [HEHEEH] vtrrar—K

598 HAGE
Timeless Principle6 : Managing 56 B[R E
1. Build a Prosperous Team You Trust BHETX BRI AHLTF—LxDL 5
2. Attracting the Best Retail Talent RED/NEAMEEE DTS
3. Selecting Staff That Will Stay EEFAHRY Y T ER
4. Store Managers and Stage Managers ANTRA—T X — ATV —T ¥ —
5. Time Management in a Busy Store L WE TORMEH
6. Delegate to Tackle Extra Projects AR /AN QI ESYAL o YO 4
7. Yearly Goals Every Day SEMERE - HA DR LT
8. Why Managing Is Not the Answer BEEHENEZ T WHH
9. When Good Employees Go Bad BWEEENE WL X
10. Three Skills Your Team Needs F— LR 3ODAF )
11. Scheduling: Curing a Retail Headache AT =) Y7 L NEEDTEE D720 DR
12. You Can Prevent Theft EHEA <
13. Five Ways to Sabotage Your Business EVRAXWET L 520Kk
14. Who's to Blame When Employees Disengage? | B DSEED /2 & ZITHENELEE ) O ?
15. Why Team Members Quit Their Jobs F—= DA NN=PMEE RO LB

(2) Build a Prosperous Team You Trust (S8 CE 28R T2F—L&2D<K 3) B

BRI TIEFE T D LD e b LI D L b E S oo ML —=
YITDENTHDL, BHFOMEFEAMORY v TIFEEONLZEEZHEIILEL). FL—=V 71T
FHEFEHPERE L WIS, dGl-OIEIT A% h, F—2 A NN=DREDIREIZR D X
ATy 7O ESE, HEMZELEL ) AF v 7E2FTCHIENBERMLICA->TLE
WAL TH LY, B, BHETE, MIEE25 260228y 7%(ELZ LI, EVRALT—F—%f
BEOROEREGZEEDO—DOTHLD, LiL, EEHOANELIPHLL, ZLOovA—T v —1d
M=V 7 F5Z LT THRIRETLI, ZNDEROERICZ>TLE 9,

INEETOY AT ALY MIFFICHE LV, Y a vy BV 7R 72 ) HL2MEZEICEL TV D
T2/NFEETIZRICHIZZEE vy ARETOY AT XY ML, Bk Buel), A LVF—0
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WHNTBNBETH DB AY v TICEBFBFITON— NV E LA L EEHORFLERT &
DM %< IR—T % =TI BEDVH 5,

JEE LRI ﬁ%%ﬁ%?é BZ 2 KON 2R EE L R RUICTLAY v 72ETh,
AT A Y ML, mEOHEE, LB eES, MICEE Ry 2 7 A MRIERi R R o TWT R,
TNEFEHLT < NABAY v T7ON— <A Y FEBEDRRITIUL, Iz v,

(3) Store Managers and Stage Managers (X h7 ¥ —J v —EXT—Uvx—Tv—) BEHN
JEEEARE D L) ICENE, BRI —EAZRMET 20, BLALOF/NEETIE, F—F— /%
EEHEONEG e HEIML Twb, HMELFELXHIZ, HXEBICORVWEY 725220 NIE%R LR,
=7 I FOEMELZD, BERVRELZ LN TALILET, ERLOSFEOU Y O (WExE
HMbOLELOTIERL) ZFERIENTELEIHIITLLI.

FYITAAPTREFEHOIA -V —d, BHOLHIZ [Ya—] OoFREZHREL TV,
[va—] Lid, HEBELHBEOMTRIANGFENOZETY, vyt —YaFlhia—idkrt—T3
TNV IO 5,

(4) Time Management in a Busy Store (1t L W EE TCORRBIEIE) EXN

JEER L —F =1 l—HOZ LW TA LI DT "ML EKIC L FENOMLFEZ TS
TLx 9o B, Nry—, FE, EKEFEE, WEEEREPESOFEOTITIZ %%,

FLEEELRL L, BEEHOESHPIERICGZ LT A=V BHL NI >Twh, EREIE, B
EARELLD, BHAEHLIOE LA TAIEIZHHTLTWD, Mo, FHE%E 37 CCh EEL
BRZERLTWALENICEZDIZE, FIHZHELICLTLE) 2ERLVDOTH D,

EEDPBRM O BEDIEHICER L, EPAANRE M > TV D0 % B EFCEHE L 21 ug,
N7 =< AREEL, EVARA iELLTLivoﬁwﬁéﬁﬁﬁi,$%~Wﬁff%ﬁﬁ%
fRT %o

HIEAZRET bo Max L2V ZROL2 52T 5,

RN, % FRET b BERNEM A MBI L T b vt —Y v —1d, JESOMEERICHERZ ZiEL C,
BEAOMBEZ IS5 ENTE D, BEHIT, EELPBEMOROGEIZED T 2 KM % MR
THIENTE D, Bz, FBEROER, HIAHBEOZOOL) BV L —= Y TOERZR &0
ETF6N5,

WD O & T Ao HAE, BILNEAL, MREF—L20FLIT L0 TEE LT, HiE
B AT LADBWE L D,

BT EZ R T, B EBIOERIE D2 7-0I1ICRIEELERIT, HOHEELF— 41
FHHELEZRT L TH D,

FHE A X o 7-MRRIE, B BERIRM 2R L Cnd, FHEIZHME B L2 T LY 4 20
PEETHIEDNTED, TRTDF— 2 A N—1F, HBEOBEFE I 728252 L25T
EL L9 b FHMEEZE)OTIERL, FIHEZVTAIZ ETERIRICHIETESL L) ICR D, B
XIUTAHIET, JEHieY =74 M, HIETTREZR b O T 2V IGICEIN L, FHE ATk

W2 EIE, HIETTRER DD LHIHTE R Vb DM ORMIZ RS L2k 5,
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7. Timeless Principle 7 : Operation : 58 7 & [ERHE®E (#xL—Y3>)]
(1) F7E EREEANL—-Y 3] OBRE

BTEIL, EPEHE (AL —T3aY) IZOVWTHBRTOENTWS, HETEIIZOELZ Y a b
B s, TONFIIERN-518TEB) THD,

B, B O/NREEPTFNTLION [F_L—Yar] ThHhb, F_L—arkid, WhER
BRD &0 TS EOBWIEHEE O Z L 728 E 2 Tnd, Bmi T, JEEICH L, 1EH %
AL, LR— M2 L T, CELRY [T IA XD LT R72DDNV—T 40T —7Thb,
IRV =2 a UPHERNZEEL R WEHETHL, Z LT, £)THRVWAR, ZoftFErE R
52 EDRTE R,

COETIE, KA %D [TAMERZTRHENIC], [Ny 72X —FOEHR]| 2oV T, DT
ICER kD,
-7 E7E= EHEHE FL—Yay)] ryary—&
JE S HAGER

Timeless Principle7 : Operations

BT E [EHER (FRxL—-vay)]

1. Drive Out Costs and Be Efficient

IAMEHERKL, e ETD

2. The Power of the Checklist

Frv I )AXMD]

3. Efficient Operations = Retail Profit

ERI 78] = /NGER A

4. Pushing and Pulling — Which Is Right for
You?

Ty alTI—E5 LN ?

5. Is Inventory a Verb or a Noun?

FERE | ZBY A A5 A 2

6 Turning Inventory into Cash.

HEHZBEICLERD

7. Why Cash Flow Is More Important Than
Profit

FrviaTu—HFL ) bEETH 5

8. Managing the Back Room

Ny 27X —=F (Ov—2) OFH

9. Cost Cutting and Expense Splurges

I A MHNE E B OEYE

10. 4 Reports for Brick & Mortar Store

EIEFHDO A DODL K~k

11. 4 Reports for Online Store

T IAVANTD4LOOLAR— b

12. What to Do During The 4th Quarter of
Each Year

54 MU R2ATH 2 &

13. What Gets Measured... Gets Done

A5HE S, A Tbinsd H

(2) Drive Out Costs and Be Efficient (IX &z THRHIZ) BH

INEEMAEO P THEA S AT AR EZEL720OI21E, A4 32 LTWn5b0h,
WHDH, ZLTHRMICENE T 5 HEZHS RITNEI% SR\,

INTEETIE, BN ARL =% — ] EIHENAZLIIEEDODEEII RV, EN/F L —F — 1T,
Mo CHMBSNIRME L2ZEHICEEZBEAAN, ZNEREWVWRICTAZ LN TE S, FIEO=—X
W72 OIHEEREZRIET 5. 580 RIFDE LA GRS EY) 2178 % B2 O 12 R BBy TRl
HLR—-M2iHIiT 5. /2, BENARL—F —3HEZ L CHFEL TV A, MEBOHREHTH -
TOHROFE T TE, WEKE RO/ JIZREEL, MU LSICH LT A TTICHET S
72HODY AT REIHEL, TEPoERE SN, RELIEHAUET LI ENTE S,

BT 2720121t §RTOZE IR E2HESZ ENVETH L, BN RL—F —THDLI L
D%, MBEOBEBROM#EHHEICTL2ZETH b,

HELNE LT
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B SATEIN, BEDPSITEIN, HOWAMET, INEEDEBLTWETAIENTEXLDOTH b,
FXRL—=2arOhHoW5LTEIE, SR 0EXEHRLRLIL, HENOT—EZA2ESHIZL, F
ik P A7-OICEmE e T 5 2 E 2 BHIZT 5,

(3) Managing the Back Room (/\vy 74— KDOEIE) EH

FTRTONRIEIINE, Ny 7V —FNELEBEXH L, EEHRLT Y IAVAMTICE ST, 21
X FSICHEEDOHTLTH D, BHIIEROHZ A ROL FTEETHLIZ 2 0b5T, EEED
FHREEDLDENY 7 X = FThbH I LW,

BBBELY A=Yy —d, Ny XY—FDOAFy 7Y TEBET L LT, G0t % &
THIENTEDL, RYT 4 T ALEFEOR R G, BERLKREE, EEL ML, #HRS
N NER e et FEAEH R/ 2 AN L I2FEEEI, RYTF 4 7 TELVWIRE O &
ENREITONET, —F, BLGWNy 7Y —=FI2iE, ABR ML, BHIN TR WKREZE K
72 B R F A A, WM 7 A B E—fRIIICAE THERE LT 5,

HRPRAE L BRBEIO e Ny Z X — RIZZ2 Db B2 LT, JEMOEES LR T RD, X BV
b Th» ). BHEMEERENL /Ny 7 X — FEHRT L720120F, 27201274 FI 4 VIED,
BT L THb, N7 X —FDAVTF LV AZEEOHFTH S,

T, AT x =k, AT ETIORME LX) T LiigE Ny IV —FOT AZT 4N
DB EREZDZEDVULETH D,

HHRIOF LWL T O T2y aF ) AAERETHIERL, AV v ITRLEEII LT
WELETO 72y at ) AaeifET5013MEENTH L, BHBEEI NNy 7 ¥ — NI, JEH
DIRGELHFRE N, A5 v THFTEL, AN E 20 TRYICR S 72O LR R BRE LI 5,

NV.&5bIZ

AWF7ETlE, Delaney Flora 288 L 72 [RETAIL The Second-Oldest Profession “7 timeless Principle
to win in retail today”] # HARGEICHIRL, ZOENEZRTIEIZLY), FEHET7O—-ITHBE R H/NEE
D 720K EDFH]] ONEZHSPIZT B EDPTE .

[Oing, QBEY—E2 (%), @v—F v ¥4V r 7 (i 250H), Offitg (ET), @~ —
Fravry, @AY A (BEEH), OEHER] oflme s 7 Fa—F L, NEED [72o0
AEDEHN] T A [(O5E 7% g 2 FEH 3 5, Q% 2 KUINZT 5, @3RI H 5 iHamDEE & JRIR,
OB 2 fiitg it e, OFRZ T —225&%At, OFK L OMMRE OStEEeEICEET5] %
BAKRICHIAT 2 2N TE 2 INHD [7TO0kEDFEH]] ICESAEZ&bE A2 & T, 781, Flig,
BEEE, EEBOZ Y= XAV POITRTOMTOUEZEX LI ENTELILEZHLNIITS
ZENRTET,

SE
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